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New Leasing Partner Ship with Leading iPad POS Creator
Lease POS NOW is now the exclusive Leasing Company for Revel Systems and will approve All customers on the spot for iPad POS systems.  The Lease even has a Hardware replace policy which states free upgrades every year. 

LEASE POS NOW has partnered with Revel Systems, an iPad POS company in San Francisco.  Lease POS NOW has just been named the exclusive leasing company for Revel Systems iPad POS.  This partnership enables customers to lease their iPad POS hardware from LEASE POS NOW for just $250 a month, per iPad system. Furthermore, every  year, the company will receive a free update in the iPad POS equipment.
 
Leasing out iPad POS equipment is beneficial to both small and large businesses as it can help save money on expensive equipment upgrades and repairs that are essential to thegrowth of the company. By only paying a small leasing fee each month, instead of several thousand dollars every couple of years for a new system, leasing POS equipment helps improve a company’s cash reserve.
 
Though many companies need an enterprise POS system, the upfront cost can be daunting for companies on a budget. However, leasing equipment eradicates this issue, as the upfront cost will be much lower than new buying equipment. This upgrade to Revel’s unique system will help to improve your company’s sales and therefore greatly improve your budget as well.  CEO and President of Lease POS NOW, Frank Davidson says, "Revel's expert management has closed the deal of a century,  this deal will help expand Revel's customer base faster."   Frank is a veteran of the leasing and POS industry and is amazed at how fast Revel has popped up and created its amazing Atlas software. 
By leasing a more advanced iPad POS system, businesses can stay ahead of their competitors, which will improve sales and increase profits. Leasing is clearly the safest, less expensive and most reliable option that there is when it comes to owning point of sale equipment.

