Houston Office Miami Office

RO25 Almeda Rd. 12550 Bigcayne Blvd, Suite 602
Heouston, TX 77004 Morth Miami, FL 33181

www. developersalesgroup.com
Affiliate OMices in Bogota, Colombéa, Caracas, Venezueala and Londan, England
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developer leasing group, llc

interactive real estate leasing & marketing

Miami Office
12550 Biscayne Blvd, Suite 802
Morth Miami, FL 33181

Houston Office
2825 Almeda Bd.
Houston, TX 77004

lel: 305.571.8530
Fax: 302.572.0705

Tel: 713.533.9400
Fax: 713.533.9407
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developer leasing group, llc is a unique real estate management compa-
ny serving Houston Texas & South Florida property owners, investors, and
developers. Headquartered in Miami and Houston, our services include
corporate long term and short term rental property management, tradi-
tional leasing & management of residential condominium units, resale’s as

well as our traditional exclusive Sales & Marketing Brokerage Services.
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All properties are managed by a
licensed real estate broker and some-

times a Certified Property Manager

(CPM) or licensed Community .
Association Manager. developer leas- oL
ing group, lic is comprised of industry professionals who understand the
economics of real estate. We are knowledgeable in effective methods to
improve your returns, adding value to your real estate assets, and ulti-

mately increasing your cash flow and equity - without the sweat.
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An entrepreneurial spirit coupled with today's technological capabilities
enable developer leasing group, lic to structure our business relationships
to best meet our clients’ objectives. We define ourselves not only as a tra-
ditional third-party fee management company, but as your business part-
ner. If your portfolio includes property outside our current regions we can

travel to assist you in a managerial and representative capacity.

Headquartered in Miami, Florida, The
developer sales group of divisions is
comprised of developer sales group,

llc; Exclusive Sales & Marketing,

developer leasing group, lic, develop-
er sales group, realty in Houston and developer financial group, llc. These
divisions are lead by founder, Michael Internoscia, PA. A technology-
savvy professional with a deep understanding of the residential Real
Estate Industry, He holds a Bachelor of Science degree in Hospitality
management from Florida International University. He is a licensed real
estate Broker as well as a licensed mortgage broker. As proud member of
the national Association of Realtors, Florida Association of Realtors,
Tampa Association of Realtors and The Houston Association of Realtors,

earns dsg the respect one needs in the marketplace.
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dig will target three distinct customer segments for leasing and renting
properties. The largest segment that they will service is the out of
town/state corporate user for long term rental and short term rental. The
second market is the Medical center market; with over 68,000 employees
and students in a 2.5 mile radius the demand for high end short term and
long term furnished housing is needed. The demand for the “corporate”
rental has increased two fold in recent years with the oil & gas industry
exploding and the growth of the medical center. These “corporate” turn
key rentals have the ability to demand higher then normal rental rates due
to the “instead of a hotel” convenience. Third market segment are local
professionals who work in nearby locations needing permanent long

term housing.
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dig will initially focus efforts on interviewing prospects for lease listings
during the final construction phases for new projects. Traditional media
will be used in addition to relationship management with local companies
and internet sources to drive traffic. The breakdown of some of our

avenues is as follows:

* Advertise your property each week in multiple newspaper channels in
the local market we are working in.

* Your property will be shown on our company web site with toll free
phone numbers for potential tenants who are relocating.

* Any Realtor that refers a viable tenant will be paid a brokerage/referral fee.
¢ Craig’s list in major cities who relocate to Houston, TX
¢ Representatives on hand to show your property 7 days a week.

¢ Co-op with corporate rental companies, fee finder companies,
broker/agents.

¢ Human resource companies from fortune 500 companies in Houston, TX

e Full Page ad in Rental Community Magazines and Corporate
Housing Magazines.

¢ Local MLS and other internet based lead generation systems.
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developer leasing group, llc has two services available to all owners of
real property. Long term & short term corporate rental management, and
traditional rental management services. All services have varied fee
structures and service offerings but ALL include as a standard. “Circle of
Excellence” service.

* In house accounting and preparation of monthly & year end P&L
statements to clients.

¢ Collect rent, follow up on delinquent accounts, and impose late fees
and NSF check charges.

¢ Take action for non-payment by posting a 3-day & 7-day notice for
lease viclations. Follow through on eviction process with attorney on
client behalf. (will be additional discounted cost)

¢ Bank ability to take debit cards and credit cards for rental payments
with tenant and owner approval will be sought. (Additional fees apply).

¢ Representative assistance available to tenants and owners 24/7 days
week day in case of emergency.

¢ Monthly home walked while vacant to check for security issues, bugs,
proper AC settings, water issues etc.

e Establish a rental rate for your property by physically reviewing the
property and the current market.

* Hun a complete local county records profile along with statewide &
nationwide credit check & background report, which includes eviction,
criminal records and sex offender files as or if required by landlord/owner.

¢ (Collect tenant security deposits equal to rent to be held in a proper
Texas bank trust account by law.

* A Realtor or broker meets with each tenant and their family to review
all tenant information prior to approval for their acceptance.

* Prepare a detailed and comprehensive lease prepared by the the real
Estate Commission or by landlord/ owner’s private attorney to pro-
vide protection for them and their property. A Realtor or broker
reviews this lease in person with each tenant.

¢ An office representative will be available 7 days a week and we have
bilingual staff members on hand to assist owners and tenants.

¢ QOrganize tenant’s move in and supply them with the necessary contact
information for utility companies, local schools and services.

* Maintenance repairs are the owners’ expense and will be deducted
from collected rents monthly. Repairs in excess of monthly collected
monthly rent will be paid by unit owner.

* Handle all maintenance request or problems on client’s property either
through your home warranty or maintenance company (with client
permission).

* Will bid and repair normal wear & tear clean up based upon your approval.

* Will collect additional pet fees and have tenants sign separate pet
addendum with owner’s permission.

* Will not accept any pet that would negate owner’s insurance policy,
as insurance companies do not allow certain breeds.

* A final computerized statement will be sent to total out your account.
* Lower fee schedule for lease renewals and multiple units.

Traditional Rental service and Rental Management Services & Fees
* Qur standard “Circle of Excellence” services all included plus the following:

* All rentals will be for 12 month plus terms

* 10% of the Gross Value of the lease as “fee to rent”

* 10% management fee or minimum of 150.00 per unit per month
Long Term & Short Term Corporate Rental Management Services & Fees
¢ Qur standard “Circle of Excellence services™ all included plus the following:

¢ All units will be furnished including house wares

s All units will have electronics included

* All units will include electric, cable, basic phone and internet

* All rentals will be for a minimum of 6 to 12 months plus terms

* 10% of the Gross Value of the lease as “fee to rent”

* 10% management fee per month

‘One time program setup fee of $1000.00 required for the corporate rental programs. This fee
includes setup of unit, if necessary, the Oracode 660K keyless system and installation service.

‘Program subject to change. Please see all contractual agreements in reference o exact expenses.
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